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RoamNet 901

RoamNet 901 provides partners with a flexible and ultra cost-effective
multi-network connectivity solution across the UK and Europe. With
access to all 4 UK networks and 65 European networks, it ensures
seamless service for critical applications such as security systems, retall
POS, digital signage and fleet management.

Designed for partners delivering business-grade connectivity, RoamNet 901 combines reliable coverage, extremely competitive
pricing andeasy scalability, making it ideal for a wide range of deployments.

Key features

Multi-Network Access: Seamless connectivity across all 4 UK networks and 65 EU networks for consistent, reliable service
IMEI locking: Prevents SIM swapping, reduces fraud and ensures device-level security

Private APN, Fixed IP & L2TP: Enables secure remote device management and custom network configurations

Flexible Delivery Options: Deploy quickly, at scale, with physical SIMs, QR eSIMs or SMDP+ provisioning

Location Based Services (LBS): Identify and manage your SIM estate by location with built-in reporting tools

5G: 5G already available on multiple networks and is continually being extended

Benefits

® Manage large SIM states effortlessly through a single platform
e Optimise costs with bolt-ons and shared data pools
® (Access dedicated 24/7 customer support
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The loT Opportunity

Every reseller and MSP has significant loT opportunities in its existing
customer base.

We're observing opportunities, from simple connectivity for existing applications like payment processing, vehicle tracking, and
digital signage to complete end-to-end solutions such as smart cities and connected healthcare. We help partners find and in these
opportunities.

Support From Suppliers

All resellers and MSPs working with a trusted supplier like
Jola can describe themselves as having an loT practice,
much like how they might have a cybersecurity practice.
Instead of considering loT as a product, consider it a toolkit
that can solve many of your customers’ problems. Your
customers have problems that you can solve using loT.

The best suppliers will have the products, portals, and
people to help their channel partners succeed. Although loT
is complex, with the right supplier, it isn’t difficult.

If you're new to loT. your choice of loT provider could be
the difference between success and failure. At Jola, we
have developed a complete go-to-market process to help
our partners assess their strengths and weaknesses, learn
essential skills, find opportunities, and secure their first deal.
When we go through this process and one of our partners
secures their first deal, the confidence it gives them can be
transformational.
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